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Metric Conversion Chart 



	to convert  
	to  
	multiply by

	Inches 
	Centimeters  
	2.54

	Centimeters 
	Inches  
	0.4

	Feet 
	Centimeters  
	30.5

	Centimeters 
	Feet  
	0.03

	Yards 
	Meters  
	0.9

	Meters 
	Yards  
	1.1

	Sq. Inches  
	Sq. Centimeters  
	6.45

	Sq. Centimeters  
	Sq. Inches  
	0.16

	Sq. Feet  
	Sq. Meters  
	0.09

	Sq. Meters  
	Sq. Feet  
	10.8

	Sq. Yards  
	Sq. Meters  
	0.8

	Sq. Meters  
	Sq. Yards  
	1.2

	Pounds 
	Kilograms  
	0.45

	Kilograms 
	Pounds  
	2.2

	Ounces 
	Grams  
	28.3

	Grams 
	Ounces  
	0.035
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Introduction 

From the first inkling of the idea, I knew I wanted to be the best art/craft teacher ever. So I looked and looked for books on the finer points of teaching craft classes. Well, fifteen years ago, there wasn’t a whole heck of a lot, so I had to take a big gulp and “jump in, building my wings on the way down,” as the saying goes.

Since then, I’ve learned a lot about the subject. My students and customers enjoy grilling me on everything from teaching practices, to getting started in a crafty career, to writing books to even keeping tax records. The same questions keep popping up in each class: What did you do before this? How did you start writing books? How did you get started doing what you do for a living and how can I get that job?

And I have to say, if you have to work for a living, mine is a great job to have! I can completely relate to their questions because I pondered the same burning questions at one time.

Because I’ve been creatively self-employed for more than fifteen years, I have a lot of information to pass on to others who may wish to take this direction. I’ve decided to write the book I was looking for all along—a colorful, interesting guide about living the creative life. With this book, I hope to dispel several myths about making money with your crafts. You can run a thriving craft business without involving lawyers. You can be a successful, self-employed person without being ultramotivated or a marketing genius. I want to show you what you can accomplish in a bare-bones, plain-speak, down-to-earth manner.

In these pages, you hold the collected wisdom of a group of fantastic artists who have generously agreed to share their learned expertise. You’ll find their delicious words and art works scattered throughout the book. With backstories and anecdotes that are sometimes strange, often humorous but always an interesting read. You get the benefit of our missteps so your road to success will  be less rocky and probably faster. To discover more about the artists, read their biographies starting.

For this venture, you need to wear several hats:  designer, demonstrator, salesman, promoter of events, self horn-blower, cheerleader, writer, photographer, marketing expert, bookkeeper, psychologist, etc. The list goes on and on. You see, being an artist or craft designer isn’t all there is to making money with your crafts.

There are a lot of details to be covered, and it’s good to know them all. But, must you read a different book on every single one of these subjects before you even get started? No! Here’s a fast, fun and easy-to-read manual with a little bit about a lot to get you started making money with your crafts.







My story 





One of my earliest memories is of a brick announcement wall. Almost daily, Mom and I would walk down to the town center to study the lively collage. I was a toddler but still old enough to be fascinated by the highly textured surface made from snippets of all different sizes and colors of paper. From that moment, I saw the world as a rich, colorful and interesting place. I wanted to add to the color and to draw things as I imagined them. I also wanted to make my world more beautiful. So I put pencil to paper and attempted to create the wonder of my dreams.  Many hours of my youth were spent drawing my phantom palaces I’d someday live in, my beautiful clothes I’d wear and every aspect of my anticipated life as an adult.

My art experience continued when I was home-schooled for a couple of years (while we waited for the local school to be built). Mom taught us in a very visual manner, which spurred my artful journey. We drew our own flashcards for spelling and math. It wasn’t only a creative experience but also helped to permanently fix images into our memories. When we were confused  about spelling, Mom would make up a song. To this day, I can’t spell bicycle without a rhythmical delivery.
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One of my favorite classes was music appreciation. Mom would ask us to describe the pictures that the sounds of classical music generated in our heads. We’d then draw our stories with as much detail as our young minds could imagine.

Arts and crafts cornered all of my attention until young adulthood hit and I was faced with the task of paying monthly bills. Office stall, here I come. Oh boy. I dutifully held on to my jobs, spending every spare moment designing, once even maintaining a stall in a craft mall. It soon became evident that I couldn’t create fast enough to stock the booth while keeping a forty-hour-a-week accounting job. But, it was also too scary to dump my day job in hopes of making a living at this already floundering craft mall. What to do—what to do… 

I continued office work, until I stumbled onto the The Original Rubber Stamp Convention. This convention was all about rubber stamps, paper, inks, embossing powders and the art made with these and many more products. There I realized that there’s a huge subculture of rubber stampers, and people actually make money designing images for the stamps and teaching rubber-stamp classes.

My husband and I excitedly put our pencils to paper and started our rubber-stamp company called Gains &McCall for both of our names. We drew a ton of images, designed a catalog and mailed it out. We even rented booths at a few conventions and had a small success with our line. About the same time, I started teaching at the conventions where we vended and at rubber-stamp stores.  That’s when I had to pick a path. I couldn’t do it all; there just wasn’t enough time in a day. So, I chose the path that made me the happiest. Now I teach, design stamp  images and related product, write project articles and books, make DVDs and appear on television craft shows.

Before you go any further 

I wrote The Savvy Crafter’s Guide to Success assuming you want to be the sole owner of your business or with a partner. There are pros and cons to both sides of that issue, which I discuss in chapter two, “Define Your Direction.” There may come a time when you’ll want to form a corporation. Then you’ll want to contact an attorney to explain the benefits and drawbacks of incorporating your business. There may be other reasons you want to seek an attorney as well, such as copyright issues, patents and help with contracts. In the resource section of the book, you’ll find a Web site for volunteer attorneys who specialize in art and craft matters.

As you read and make plans, I want you to think about developing a legitimate business and being self-employed, even if part time. This may seem like an overwhelming thought at first, but if you make any extra cash, it must be reported as earned income at tax time. Your state’s government may also want a part of your earnings, and it most certainly wants the taxes you collect from your sales. By earning money with your crafts, the government says you’re in business. Whether you think it’s a craft business or a hobby, it’s all the same to the government.

So, think of and treat your venture as a small business from the start. It helps you keep records, track your progress, know where you need to change and stay on top of your game. Moreover, you can take several business deductions on your taxes if you call it a “business” and not a “hobby.” I’ve always called my art career a business. Through teaching, I’ve traveled all over the United States and even taught at a convention in Australia! It’s been a wonderful, eventful trek, but I’m not the only lucky one making money with my art. Thousands upon thousands are doing the same in one way or another and so can you.
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CHAPTER 1 




Get Started 

Taking the first step 

By Gloria Page, mixed-media stamp artist

“A journey of a thousand miles begins with one step.”—Lao Tzu 

Taking a single small step is the key to getting to a new place. One step. Not some painful scary leap over an abyss, not something in the far distance or in the vast unforeseen future whenever you’re finally ready. You take the step…now.

But “I need a better computer first.”

“I can’t start anything new without more supplies and I ran out of money.”

“If only I had a studio, I know I could begin…”

This list is potentially endless, and it leads you down a dead-end road.

I’m going to say this as simply as I can, as simply as I try to live it: The step can be forward, yes. It can be to the side to get a different viewpoint. And guess what? Even a step back takes you to a new place because it’s a perspective change. The ethereal steps are in our thinking; the next step is talking out loud, and the real steps are in our actions. I can think about writing a book forever, and I can talk about it for years. But until I sit down to write the first word and commit myself to the process, it’s not going to materialize on its own. What’s the art of the start? Do it.

The length of our journey in life is unknown. The more steps we take, the more we find out who we truly are and what we have that we can give to others.

“If there is no wind—row.”—Latin Proverb Some people wait for signs that the time is right. That’s fine. My style is to be more proactive: I’m sitting in my own canoe, and I pick up and use the oar. Here we go.

Once you get started with your art-life, in whatever form you decide to shape it, then an amazing thing kicks into place: you have dipped your oar in the water and there are ripple effects. You can and will control certain things, and others will completely surprise you. Stay open, and the ride will take you to interesting places.

Will you always be on fire with passion and drive, able to solve any problem as soon as it presents itself? Maybe, but I doubt it. Will you face doubts and insecurities, boredom, fear and even burnout sometimes? Heaven forbid; but, yes, most likely. Do these signal the end of a dream? No. Is it time to regroup? Yes.

If someone could have predicted the future when I started my art business, I never would’ve believed my own story that was unfolding then and there. The experiences over the years, the connections with people, how one thing leads to another and the twists and turns that are unpredictable, the learning along the way, mistakes and victories, all of the ripple effects from staying the course and being open to how it changes over time—it’s very exciting and I look forward to what is coming next.

Are you ready?

You’re passionate about crafts. You want to spend every day creating. You’ve already given crafty gifts to your entire family, and there aren’t enough birthdays, holidays or reasons left to give one more piece of your work. Your house is bursting at the seams with art you’ve already created, and your mind is bursting with art you’ll someday create. You need a larger outlet for your creations. Surely, you can start generating some income with your arts and crafts.

Guess what, fellow crafting creature? You’re born to create. Your entire body, mind and soul strive to create every single day. People ask you, “How do you get so many creative ideas? How can you come up with so many different projects?” You wonder how they don’t have a bazillion creative ideas every single day. You know the reason you function as you do is because you are different. You have a precious gift. You see the world in a different way. Your mind never stops percolating creative possibilities.

Yep, you’re different. Not for you is the secure nine-to-five job. You secretly resist taking orders from someone else. You hope you’re not being a pest when you ask to be in charge of designing the next company catalog or sales flyer. You scan the office walls and think to yourself, I wonder if the boss will pay me to paint a mural in the reception area. Gee, the holidays are coming up. Maybe I can make some extra money if I can get an office craft bazaar going. You dream and you dream. But you shrug your shoulders, sigh and know you’re afraid or unprepared to quit your day job.

Sure, a regular job has its perks: The paycheck, ideally, is steady. You may get health benefits. After you’ve gone through a certain amount of training, you don’t have to think too hard about too much. You know your job. You just have to figure out how to get to work on time day after monotonous day. You also need a creative path so you don’t become so bored that all your hair falls out. How can you continue to be polite and smile at your co-workers when you’d like to put a pencil through your ear the next time you have to add up another column of figures?

But, just how secure is a job working for someone else? Anything could, and often does, change in a split second. At a moment’s notice and without warning, you could be out searching for a new job and starting over again. So, why not do it right this time? Why not make the choice to start earning money with your talent? You’re creative! Put it to work for you!

If you could successfully earn a living with your crafts or at least supplement your wages, would you really want to?

Do you spend a lot of time daydreaming about creative freedom but worry that there are too many obstacles down that road? Do you imagine you’d love to be self-employed but think it’s too scary to leave the security  of a steady paycheck? Well, making money with your crafts isn’t as scary or as hard as you may have been led to believe. Just start by putting one foot in front of the other.

You’ve probably studied the craft scene in minute detail and spent many hours dreaming of what can be. You’ve gone to the shows and read countless books and magazines. Now you’ve brainstormed a few excellent concepts for unique gift items the buying public will gobble up. Good for you, but thinking and dreaming aren’t the same as doing. You’re going to have to develop a plan and then put that plan into motion.

J.M. Power said, “If you want to make your dreams come true, the first thing you have to do is wake up.” This especially applies to anyone with dreams of turning her crafts into profits. Read this quote and make it one of the most important things you remember every single day. The truth is that great ideas are a dime a dozen. Any dreamer can come up with ideas, but dreams and ideas don’t come to exist by themselves. You have to actually do the work. Picking a direction and then taking the first step is the hardest part of any adventure. Continuing the journey day by day is the second hardest task.

Being successful in the craft arena requires hours upon hours of good old-fashioned work. Many of those hours are made up of long and tedious work and “taking care of business” office work. Putting one foot in front of the other and staying mobilized make the dream a reality. It’s facing your fears, your nagging doubts, your inner critic and your outer critics.

But, buck up, friend. I’m no superhero and I manage to do just that. In this book, a slew of other artists explain how they not only survive but flourish in their chosen careers. It’s a lot of work. Be prepared. But the payoff for all this work is you get to do what you love. That’s what makes the headache from, say, filing taxes with the extra self-employment forms well worth it. If you love what you do, then, in spite of the critics or the extra office work, you’ll find a way to keep doing it.

Before you dive in headfirst, there are a few questions you need to honestly answer. This isn’t just your business, but also your life. Be prepared.



Is it “art” or “craft”?




Here’s how you can, and should, call yourself an artist when others may call you “just a crafter.” You can already see that I use “art” and “craft” interchangeably. At some point, you’ll probably feel that you get no respect for being a crafter. You might wonder if you’re right to think of yourself as an artist. Why is art better or more important than craft? Is that word reserved for someone else? Maybe you already feel like this. Occasionally, you’ll even have doubts about the importance of your creative contribution to the world if it’s “just crafts.” I know you may be afraid to call yourself an artist—to believe what you’re creating is art. Well, I say, what you do is both art  and craft. Some people have a haughty disdain for this attitude because many critics have taught us that “craft” isn’t “art.” All I have to say is, “Excuse me?”
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One artist’s journey 

By Les Gains, photographer, collagraphist and sculptor




My grandfather was a musician and artist. I remember walking into my grandparents’ small house. Here the warm smell of linseed oil and turpentine filled me with warmth, and I knew I’d soon see my grandfather’s new painting. As I entered high school, I started playing guitar and found friends in the art department. This small circle of artists would help me realize the joy of drawing and painting.

My room was a converted garage at my parents’ house. My parents allowed my friends and I to cartoon and draw at will on these walls. Ah, if only I could have saved those walls from a fresh coat of paint after I left, what a fantastic collaborative work of art it was.

After high school I found myself working for a company that made wire-bound notebooks and vinyl ring binders. This was a great learning experience. I learned about paper and its dynamic characteristics, and this is where I had my first hands-on experience in the silk-screen process. I learned how to make screens, burn images and, of course, print. This was to play a larger role in my life later.

I then started focusing more and more on playing the guitar and song creation for my various bands. My bands played the usual places, such as the Whiskey/Roxy circuit, and had our followings but never could turn the corner on the big time. I still needed cash and had a friend who was breaking into the photo business. He was working at a studio that needed help carrying lights, stands and equipment and asked if I was interested. I accepted. And from then, I was in the photo business. As time went on, I absorbed the photo world and worked as a lighting and stylist freelancer for the next six years. This was a grand time of travel, good food, creative times and good-looking people.

During this time, I fell for a young girl named Sandra McCall and we were soon a couple. This would be the beginning of a new journey in my life. We soon discovered we both enjoyed the arts. We had our dueling art tables in our once small studio and owned our first computer—a 4 megahertz 8088. On this modern miracle, we started publishing ads and equipment manuals. That was the beginning of Gains & McCall. Around this time I needed a full-time job so I found one as a screen printer and continued to be a printer for more years than I like to remember.

One of the turning points for Gains & McCall happened when we wanted to create a rubber stamp…just one. We had no idea what was out there in the world of rubber stamping. I thought it would be neat to draw something and be able to reproduce it over and over. We went to a local rubber-stamp store and asked if they could do this. From that point, we decided to start making some of our images into rubber stamps. Then it snowballed into our own line of rubber stamps. We then started working at rubber-stamp conventions selling our stamps and some of our art. Here we found a new home—one of good times, some traveling and, yes, lots of great, creative people.

Now we live in Arizona where we have a bigger studio, and I continue to work. Our house is set on a rocky hill overlooking a multihued valley holding mountains and plateaus. It’s full of happy art making, hence, our new company name Arthouse525. (The “525” is for our house number.) Our new endeavors include holding our own art retreats in the old ghost town of Jerome, Arizona.

I work on things in a spontaneous manner—I don’t sit down and say I will do this or that. We have a studio with plenty of supplies and I usually gravitate to sculpting, creating 3-D figures, print making, collagraphy, working with polymer plates (solar plates), soft block carving, and I still do plenty of screen printing, photography and computer art. 




True, the totally cool, never-before-seen, toilet paper cover may not be classified as “fine art.” That doesn’t mean it’s not art, or that the person who made this “it’s so simple and perfect I wish I’d thought of that” piece of work isn’t an artist. In order to be an excellent artist, you have to be an excellent craftsperson. It takes time and practice to hone your skills. Likewise, in order to be an  outstanding crafter, you have to have the heart and soul of an artist. You can’t have one without the other. Now, you may not feel self-assured enough to say that, but without a doubt, you’re an artist. If you’re working every day, learning new techniques, practicing and developing your skills and you’ve become really good and innovative, then you can, and should, call yourself an artist. I repeat one simple phrase over and over to my students: Sign and date your work! Have pride in what you’re doing. If you don’t respect your work, no one will.
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I know I’m an artist. I didn’t have the courage to say that ten years ago. I make art…I am an artist.

– pj dutton, mixed-media artist and author








What are you afraid of?




Is your work any good, or are people saying that it’s good to your face and the opposite behind your back? Will people laugh at your ideas? Are you a little too ahead of your time? Does what you’re doing look great to you only? We all deal with insecurities. Doubts aren’t unusual, and they aren’t insurmountable. But, doubts can be paralyzing if you let them be. Without fear, there can be no daring, bravery or courage. It’s true, isn’t it? When you think of it that way, fear isn’t such a bad thing after all.

My fear buster is to take a deep breath, close my eyes and jump in. That doesn’t mean that I jump in without first being prepared. Preparation is probably the best defense against fear.

Are you thick-skinned?

Believe it or not, a common insecurity among artists who want to sell their work is fear of rejection. You might think you’re the only artist who feels this way. Judging from what I’ve experienced, heard and read, fear of rejection is the number one reason for not starting at all, even more so than money. Does it make sense to let a fear of rejection hold you back? Everyone fears rejection. Trust me, for each time your work is rejected, you’ll receive many more glowing responses.

That’s not to say that rejection isn’t a valid fear or that the time will come when rejection ceases to bum you out. Unless you’re inhumanly insightful or extremely lucky at having the right product at the right place at the right time, rejection is a certainty. There are just too many personalities and tastes involved to have it any other way.

Rejection feels particularly personal when it’s your artwork that’s rejected. People tell you, “Don’t take it personally.” You think, But it is personal! For weeks, maybe months or years, you’ve poured all your efforts into your designs. You’ve finally come up with something you think is beautiful, pretty darn clever or a cool new twist on a subject, but the consumer/judge/shop owner just thinks you’re off the mark. It’s always difficult when others don’t see things as you do, but it happens all the time.

The best defense against rejection is to prepare for it. I’m not saying you should stack on thick, titanium armor, build a big wall or walk around with a chip on your shoulder. Instead, try to view rejection as an important learning opportunity. You want to know what sells, and these people can help you. Have your questions ready so you can take this marketing opportunity and run with it. Ask why your product is off-putting. You want to know what people are looking for so you have a better chance of providing it and making great sales.

Are you prepared to live without the comfort of a steady paycheck?

This is one huge question that you must ask yourself. Understand, money will be scarce, and it will almost certainly be erratic. I believe the phrase feast or famine applies to being a self-employed artist more than to any other occupation.

Are you willing to be so frugal that you’ll stoop to pick up just one shiny dime on the sidewalk? Believe me, that’s what it often takes! What will you do if you’re stiffed a payment or the check bounces? Money does roll in, but often you’ll wonder when. Has everyone forgotten you? You call and call, but does it do any good? The check is in the mail now pertains to you and not some big utility company. You can no longer depend on a large corporation to cut you a weekly paycheck. Can you handle that?

Living the dream often means facing the hair-raising reality of not being able to pay your mortgage on time. Do you have money saved to pay your bills? To cover the bills that you’ve already paid? Can you manage your finances so you have funds to see you through the lean times?

Now that I’ve reinforced your worst fears, I’ll let you in on a little secret. Most of my answers to the previous questions are no, nope and not at all. But, I have to create, so in spite of all the money worries, this is the job for me. I’m still working on managing my finances.

Are you self-motivated?

It’s unlikely that you’ll be able to honestly answer this question until you’re tested. You may profess and profess, but you don’t truly know what you’ll do until you’re in a certain situation. Whether you’re crafting part-time or you’re self-employed full-time, you’re the boss in this part of your life. You can goof off if you want or you can work if you want. It’s all up to you. Both the rewards and the consequences are yours to accept and embrace. How hard and how smart you work determines the outcome of your business. It’s that simple.

Do you currently work a forty-hour week? Do you get up to go to work every day? On time? Then you’re self-motivated as far as I’m concerned. That’s more motivated than I could ever manage to be before I started this career. I always tried to be the best at whatever I did, but I must confess to calling in sick way too often. It was that getting up at the same time to go to the same place to meet up with the same people day after day that did me in. Now I make my own hours, more or less. I choose when and where I want to work and, even more importantly, with whom I want to work.

It boils down to this: If you have the minimum amount of motivation, don’t worry. Trust in your art and yourself to gather all the motivation that you require to make money with your crafts. You’re much more motivated when you’re doing something you love.

Are you able to juggle time, deadlines and multiple projects?

“The date on the calendar is closer than it appears.” I read that in a cartoon a long time ago but never found who first coined that phrase. It’s so true. Proper time management can’t be stressed enough. Without it, you’re sunk.

When you’re at an office supply store, you may wish to pick up a desk calendar or one of those dry erase boards for your wall. Even though you have a day planner in your purse or a computer program to take care of dates, it helps to have something large that stares you in the face every day. That way, you’re sure not to miss important dates and deadlines.
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Alter Ego 
by Sylvia Luna
 PHOTO BY LES GAINS 






I set small baby steps when it came to my art. First, I swapped art with people I admired. Next, I submitted my work to all types of zines—both print and Web, no matter how small or large. Once I conquered the black-and-white text, I began to disperse myself into the world of color magazines. During that phase, I also challenged myself to sell at a national convention. With that done, I moved on to teaching. Now my personal growth as an artist involves gathering artists in collaborative art efforts to expand their own artistic alliances. My new goal is to exhibit my work in an art gallery or exhibition.

– Sylvia Luna, collage and altered-book artist 





You can’t afford to procrastinate when you wish to make money with handmade crafts. There just isn’t enough time to do so. If you’re a procrastinator, change your ways now! Make it a habit to check off jobs as you finish them. This gives you a feeling of accomplishment. When you start mismanaging time, you lose work. If you start dropping engagements or responsibilities, you lose credibility. One last bit of advice about time management: If you think something takes you two hours to complete, triple that time to look at your day more realistically.

Time management is one of my trip-ups, and it’s the same with every other artist I know. We tend to think about the small things. Oh, it only takes me twenty minutes to make a card. Why, then, does it take me so long to make my samples and mail them? We have to look past the small stuff and add it all up. In my case, I need to make new sample boards for twelve different stores every quarter. Each store gets an average of five boards for five different classes to be presented on the new class schedule. Each board has four new cards on it and has to be assembled with the header printed and attached to it.

So, four cards at twenty minutes each plus the actual board assembly time of an additional twenty minutes comes to one hundred minutes per sample board. I need to make sixty boards at one hundred minutes each. That’s roughly six thousand minutes or one hundred hours of work per quarter. That’s two solid weeks of doing nothing but making sample boards. Of course, no day can be filled with only one thing. There’s the design time and all the daily interruptions, such as phone calls and visitors.

There are the two to three hours each day answering emails, making contacts and scheduling the next quarter’s classes and sales booths with stores and show promoters. There’s the paperwork that needs to be done ideally every day, but more realistically, once a week. There’s also the housework and, of course, the people who think I do nothing all day long, so why can’t I just take a break and spend the day with them? All this has to be done while I’m traveling and working the current quarter’s classes and artist’s booths at conventions.

To top it all off, I try to work a year ahead of time to make sure I’ll be able get a spot on the teaching schedules. You can see how sample boards are a lot more time consuming than just a few twenty-minute cards.

You have your own situations, and your days are filled with as many responsibilities as mine are. Maybe even more because I don’t have children to feed, wash, get off to school and to spend quality time with. Your life is busy. Figure out a good time-management program and stick with it. You can’t juggle it all if you don’t.




As you start to get noticed, it’s tempting to say “yes” to every opportunity that presents itself. That’s a poor strategy. Actually, it’s a lack of strategy! Artists create many extraordinary things, but no one can create time. If you’ve already promised all of your time to one project, you don’t yet have room on your plate for another. Instead of jumping to “yes” (and later being in a position where you need to pull a rabbit out of your hat), be honest. Tell people you’re busy now but will have time next week/next month/next quarter to take on new projects. Tell them you’d love to work together. That way, instead of ripping your hair out because you have over promised yourself, you appear to be confident and successful. That only makes you more attractive and probably worth the wait!

– Suzanne Lamar, founder of craft and hobby DVD production company PageSage 





Are you prepared to travel?

You have to travel for almost every aspect of a craft business. You make a lot more money when you make yourself scarce in your hometown and travel for business. It makes sense—the people in your town may think they can take your classes anytime, so it’s no big deal to wait until next time. When you’re traveling, people get excited and run to your classes in case you’re not in their area again.

There’s more work involved if your destination is much farther than the city you live in. You have to pare down, and you have to plan. You have to decide whether to ship your class supplies and merchandise or to lug it with you.

Even though shipping is expensive, I used to ship everything ahead of time because I was afraid the airlines would lose my luggage. Then I had several bad experiences with shipping companies, and even a hotel, losing my packages. After you invest so much money in getting to your destination, it’s critical that your goods and supplies arrive on time and in good condition. In all instances, I was reimbursed for the shipping and the cost of the goods, but it took six months for the shipping companies to come through. While waiting for the reimbursements, I had to buy all my supplies and materials again so I could continue teaching.

If you choose to pack goods in your luggage, thefts and confiscation at the airport are a reality even in checked baggage. (It’s happened to me.) The weight restrictions are so low now that you can fit hardly anything into the cases.

I’m thoroughly familiar with every major airport in this country, and that’s not just a boast. At first, it’s exciting to travel, but there are downsides to it as well. Flights are often canceled or rescheduled. I’ve spent the night in  airports on several occasions. (I learned to pack an extra jacket and socks because the blankets—if you’re lucky enough to get one—that airlines pass out aren’t warm, and the airports are freezing overnight.) Then, I ran to my event and acted as if it was a fun and cool party, even though exhaustion was at the forefront of my brain.

Further, traveling is expensive no matter how you get there. Eating while on the road is expensive. Generally, you get paid after the fact, so you need to maintain a travel fund and pay the expenses as soon as your checks clear when you get home. Otherwise, you end up in credit card hell.

Get a passport as soon as you decide to enter this life as an artist. Exciting possibilities are ahead, and you never know where this adventure will take you. It took four months for my passport to get into my hands. Twelve to sixteen weeks is common for processing passports, and because you now need a passport even if you’re flying to Canada or Mexico, it takes even longer.

Also, make sure any immunizations you need for travel are current. You may not need this to leave the country, but the United States might not let you back in if you didn’t get shots ahead of time. There’s a different incubation period with each shot so, do this well in advance of possible trips abroad. I didn’t realize these things at first, so I missed opportunities to teach in India and South Africa.

Of course, don’t forget about the home front while you’re globe-trotting. You’re away from home often, how will this affect your home life? Do you have an understanding someone, a neighbor or hired help who can take care of the plants, pets and kids while you’re on the road?
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One Man’s Family
 by Lynne Perrella 
PHOTO BY LYNNE PERRELLA






End of sample




    To search for additional titles please go to 

    
    http://search.overdrive.com.   


OEBPS/images/9781581809428_0050_001.jpg





OEBPS/images/9781581809428_0129_003.jpg





OEBPS/images/9781581809428_0047_001.jpg





OEBPS/images/9781581809428_0129_002.jpg





OEBPS/images/9781581809428_0053_001.jpg





OEBPS/images/9781581809428_0052_001.jpg
PageSage™ presents

QR’L/quaW

Awird-Winning
} Art Instruction
S On DVD






OEBPS/images/9781581809428_0129_004.jpg





OEBPS/page-template.xpgt
 

   
    
		 
    
  
     
		 
		 
    

     
		 
    

     
		 
		 
    

     
		 
    

     
		 
		 
    

     
         
             
             
             
             
             
             
        
    

  

   
     
  





OEBPS/images/9781581809428_0045_001.jpg





OEBPS/images/9781581809428_0119_001.jpg





OEBPS/images/9781581809428_0117_001.jpg
of the

Eternal
Double Latté
=

a 1






OEBPS/images/9781581809428_0046_001.jpg





OEBPS/images/9781581809428_0129_001.jpg
N
(&

LIVING






OEBPS/images/9781581809428_0045_002.jpg





OEBPS/images/9781581809428_0128_001.jpg





OEBPS/images/9781581809428_0112_001.jpg





OEBPS/images/9781581809428_0115_001.jpg





OEBPS/images/9781581809428_0113_001.jpg





OEBPS/images/9781581809428_0042_002.jpg





OEBPS/images/9781581809428_0042_001.jpg





OEBPS/images/9781581809428_0044_001.jpg





OEBPS/images/9781581809428_0043_001.jpg





OEBPS/images/9781581809428_0071_001.jpg





OEBPS/images/9781581809428_0067_001.jpg





OEBPS/images/9781581809428_0076_001.jpg





OEBPS/images/9781581809428_0074_001.jpg





OEBPS/images/9781581809428_0062_001.jpg
Sandra McCall
DO Boxact Dewen, AZite?
(099 0030080
mecallsurthose com
esarthousoszs com
Workstop Azreen

Tk you o your vt i B my wbogs e o . cxed e how s o s snd e
st we b g s el i

S, Comer

fross e

s o

ey xbelled e he din dasc sl demoncsions:

s Tuc T IS

ke
o)
o
5= e

Ot Temeemston
37500 petou

N oo e e s e . Th s . s your e o comforbly bl Ol

e s gl Bl 3 sl o o g oo of ol . Demercige s bl

{0 cofumaion s . o 7373 frhout: ls sl Bk il b ppad 0y st 8 i 0 bl

vy

Ll 2dsbfore L e o wore o gt e coan o . Yo s s i e e
A e el ek o s et i o o e e ks s Lo

Bonembo sl

om o b s pys she il o

T b e cchin b e s e e g and cncsed by s Foc e o
gkl b o 45 dp o 5l A 310000 e 6 ed s o booin.
e 1 oo s o of 80351y ndncanding o smporoion will

PEEEap——=)
Al e win s, s, i e e wobop s g, T e e 0o
o T o Yo s kv i ok o b o oottt 4T A b o
iy mychocs o 1 ting i crring . il my ot g dens o et s xd s o
s ht o may sy v b

S e o e e s s despions o il el shepiece il

P S— D

B ik il ool o il in ol Nl o





OEBPS/images/9781581809428_0061_001.jpg





OEBPS/images/9781581809428_0065_001.jpg





OEBPS/images/9781581809428_0064_001.jpg





OEBPS/images/9781581809428_0130_001.jpg
Take your crafts out of your workshop—
and into the spotlight.

Doy dsam of ki ey wih your artbus
fhourto by Weh The Sawy Crafers G o Succes,
g vt hbbs o 3 carer s s thanou thrk

Leaus the Boting busness books 0 th whe-colar et
Inthae pges e th plenty o sk for nspiatin,
tenowned ok st and e ey s Sandrs
MeCalltches you varthng younasd o bnow bt
cuccssstlly matating and g yourwork Sh shves
persoral ghts from some of he sty o crsurs,
i Traes Bautsts,Clouding Hellwah, Mchast Jacobs,
Cathenea Hoore and Staphani Oin

Vit st adic,vlusbls s snd don's,and plary of
arcourgerant, e lexr e

e &t corrbutor o erft puestons

B ———
anderafshons

« Aezan youral a5 30 "espart” myourfisd

Ty s ,A.\j(,:mw, catunios m‘“ %

ABOUT THE AUTHOR

Sonks Wl s st and
etahags e U e

rebn castng fos s
s s oy i el

s e s paring e i e

Fubber Starp e b e, Horoho, o Mozt i

i -

St s o Ao s s s s s, el Lo G

= e W
IR, oo o B, "






OEBPS/images/9781581809428_0058_001.jpg





OEBPS/images/9781581809428_0055_001.jpg





OEBPS/images/9781581809428_0060_001.jpg





OEBPS/images/9781581809428_0010_001.jpg





OEBPS/images/9781581809428_0022_001.jpg





OEBPS/images/9781581809428_0089_001.jpg





OEBPS/images/9781581809428_0011_001.jpg





OEBPS/images/9781581809428_0019_001.jpg





OEBPS/images/9781581809428_0088_001.jpg
.
=
-
¥ i
A&

Here we
at five Sclock. in the.

'r.sme






OEBPS/images/9781581809428_0007_001.jpg
s A
D e o
EVAIEW. y
o
v amks
ik






OEBPS/images/9781581809428_0025_001.jpg





OEBPS/images/9781581809428_0093_001.jpg





OEBPS/images/9781581809428_0009_001.jpg





OEBPS/images/9781581809428_0024_001.jpg





OEBPS/images/9781581809428_0091_001.jpg





OEBPS/images/9781581809428_0083_001.jpg





OEBPS/images/9781581809428_0082_001.jpg





OEBPS/images/9781581809428_0014_001.jpg





OEBPS/images/9781581809428_0017_001.jpg





OEBPS/images/9781581809428_0087_001.jpg





OEBPS/images/9781581809428_0015_001.jpg
b





OEBPS/images/9781581809428_0085_001.jpg





OEBPS/images/9781581809428_0081_001.jpg





OEBPS/images/9781581809428_0002_001.jpg





OEBPS/images/9781581809428_0003_002.jpg





OEBPS/images/cover.jpg
Secrets to marketing yourself and your work

Forms, tips and strategies for building your business

Insight from some of the industry’s top artists





OEBPS/images/9781581809428_0079_001.jpg





OEBPS/images/9781581809428_0077_001.jpg





OEBPS/images/9781581809428_0038_001.jpg





OEBPS/images/9781581809428_0108_001.jpg





OEBPS/images/9781581809428_0036_001.jpg





OEBPS/images/9781581809428_0107_001.jpg
Ivventory Lis

B |
Gt [ Namdes

Vo Do

@ | o

s

e

=






OEBPS/images/9781581809428_0041_001.jpg





OEBPS/images/9781581809428_0110_001.jpg
Sign-up for Sandra McCall's E-mail List

Name Bl addres:






OEBPS/images/9781581809428_0039_001.jpg





OEBPS/images/9781581809428_0109_001.jpg
Your Name Company
Proficand-Los Sutema
Fo e quarrendd Jue, 205

Income
Goos sk #4390

Bad Debe s

Dicouns 0250

R s

Tt s
I, Rl 100
et Tncon 500
Toul Gros lncone: e

Expeses

Cost o Goods Sk
Merchandie and Marl Puchsed
Fcght

Aversing and Pomorca

Inirson Loans

O Expenses

Poksiom s

Busaes Subsrpions

Jene

s Expenss (Rt Fs, e}

Shipping nd Fsage

s and Lol T nd Liceses

Tl Expens
Gl

Tol Expenses

N Tcome Bl T 516757
Tncome Tox s6850
Nt lncome Afe Tazs 9307






OEBPS/images/9781581809428_0104_001.jpg
Items Out List






OEBPS/images/9781581809428_0101_001.jpg





OEBPS/images/9781581809428_0035_001.jpg





OEBPS/images/9781581809428_0106_001.jpg
Invoiee

Yoo Compuny Nore
Yoot g s

Yoo oo D
Bl St
Sl ot S BB =
LS YT Y T T Te e
o T
SETe
e






OEBPS/images/9781581809428_0034_001.jpg





OEBPS/images/9781581809428_0105_001.jpg
Purdase Order

Your Company Name
o sl

Yo e D
P——— ror_
M Doplon il e ay [T e






OEBPS/images/9781581809428_0099_001.jpg





OEBPS/images/9781581809428_0097_001.jpg





OEBPS/images/9781581809428_0031_001.jpg





OEBPS/images/9781581809428_0028_001.jpg





OEBPS/images/9781581809428_0027_001.jpg





OEBPS/images/9781581809428_0096_001.jpg





OEBPS/images/9781581809428_0030_001.jpg





OEBPS/images/9781581809428_0029_001.jpg





